
Executive Briefing:   
Export Controls and Embargoes Issues and Risk

The Impact of German, EU and US Export Controls on European Companies

28-29 October 2013       HILTON MUNICH PARK HOTEL       Munich, Germany

This comprehensive 2-day seminar offers a multi-perspective 
look at EU, German and US export controls - including upcom-
ing changes and reforms - and gives practical advice that will 
help your company capitalize on new opportunities while avoid-
ing costly export violations.

Export control laws create significant legal and business issues for companies actively 
engaged in international trade. In fact, many companies now require that potential 
business partners demonstrate an effective commitment to complying with EU, Ger-
man and US export controls and sanctions, because the world’s leading companies all 
understand that complying with the complex export control laws is a critical element 
of ensuring an efficient supply chain and providing top-notch customer service and 
support.

The United States Government has demonstrated its willingness to apply its rules to 
companies and activities outside the US, banning certain companies from doing busi-
ness directly or indirectly with the US, and with US companies, and imposing multi-
million dollar fines on others. And, of course, the civil and criminal legal implications 
of violating German and EU export controls apply directly to German organizations, 
including executive management and other employees.

However, government export control rules are constantly changing and evolving. New 
German export control laws enter into force on 1 September 2013 and US export con-
trol reform is moving many military items from the US Munitions List to the Com-
merce Control List, which traditionally has controlled only commercial and dual-use 
items. The rules change, the times change and your business changes. If you are not 
up to date with the new rules, you may find out you are complying with rules that no 
longer exist.

Your organization needs to understand the critical issues involved in attempting to 
comply with the complex legal requirements of export controls and sanctions—this 
event is just what you need.  Our international staff of expert speakers have many years 
of experience and understand not just the legal theory, but also the practical business 
aspects.  This event will give you the key facts about how these rules impact your or-
ganization and an open forum to raise critical questions and to get direct answers that 
will boost your competitiveness by enhancing your compliance.

VENUE:
HILTON MUNICH PARK HOTEL
Am Tucherpark 7, 80538  
Munich, Germany 
TEL: 49-89-38450

WHO SHOULD ATTEND?
If you are an export control/interna-
tional trade manager, an executive 
manager, a lawyer or the chief of en-
gineering or other departments, this 
event will provide you with practical 
information on the export compli-
ance challenges you face and real-
world advice for moving forward and 
integrating export compliance into 
your overall business strategy.”

SEMINAR HOURS
28 OCTOBER:  10:30 - 18:00
29 OCTOBER:  9:00 - 15:00

SEMINAR TUITION:
€ 1,295.00

SEMINAR LANGUAGE:
German & English

LearnExportCompliance.com

Register by submitting the form on page 3 by fax or email, or by completing the registration form on our seminar web page at:
www.LearnExportCompliance.com/eu_controls 



Executive Briefing:  Export Controls and Embargoes Issues and Risk
The Impact of German, EU and US Export Controls on European Companies 

at the Hilton Munich Park Hotel in Munich, Germany

SEMINAR PROGRAM

Introduction and General Overview
Stephan Müller, Rechtsanwalt, Oppenhoff & Partner, Munich     
PRESENTATION IN GERMAN
 
w Types of controls
w Parties involved
w General concepts of export controls  
w Recent export control law reform

Control of items 
Stephan Müller, Rechtsanwalt, Oppenhoff & Partner, Munich     
PRESENTATION IN GERMAN 

w Sources of law
w Lists with controlled items
w Navigating the lists
w Components and accessories
w Classification
w Best practice examples

Control of end uses 
Axel Junski, Inhouse Counsel, Fraunhofer Gesellschaft, Munich      
PRESENTATION IN GERMAN

w Sensitive end uses
w EU vs. national legislation
w Red flags
w Third party due diligence           

Control of end users
Axel Junski, Inhouse Counsel, Fraunhofer Gesellschaft, Munich     
 PRESENTATION IN GERMAN

w Sources of controls
w Screening
w How to screen
w Whom to screen
w Data protection issues
w Best practices (e.g. screening committee and the like)
 
EU Embargoes
Stephan Müller, Rechtsanwalt, Oppenhoff & Partner, Munich      
PRESENTATION IN GERMAN

w Iran
w Syria
w Others

Export Compliance Organization
Stephan Müller, Rechtsanwalt, Oppenhoff & Partner, Munich     
PRESENTATION IN GERMAN

w Role of responsible board members (Ausfuhrverantwortlicher)
w Internal Compliance Programs (ICP)
w Delegation
w Liability
w Elements of a compliance organization
w Documentation

OCTOBER 28, 2013 

SEMINAR REGISTRATION & REFRESHEMENTS: 10:30 - 11:00
MORNING SESSION:  11:00 - 13:00

LUNCH:  13:00 - 14:00
AFTERNOON SESSION I:  14:00 - 15:45

BREAK & REFRESHMENTS:  15:45 - 16:00
AFTERNOON SESSION II:  16:00 - 18:00

The Impact of US Export Controls and Sanc-
tions on Non-US Companies 
John Black, BSG Consulting, Harrisonburg, USA      
PRESENTATION IN ENGLISH

w US Government agencies’ roles in controlling activities of 
       non-US companies
w Scope of US Controls on:  

 - US and non-US products and technologies
 - Reexports and retransfers inside a single country
 - Electronic transfers and intangible transfers
 - Foreign national employee access to US technology
 - The activities of affiliates of US companies 

w Export control reform and the shift of many military items 
       into the US rules applicable to commercial and dual use 
       items
w Enforcement risks and penalties for non-US companies
w Enforcement actions against normally law abiding  
       Non-US companies 

Permitting issues 
Stephan Müller, Rechtsanwalt, Oppenhoff & Partner, Munich      
PRESENTATION IN GERMAN

w Types of permits
w Single license
w General license
w “Frame” license
w Permitting procedure
w Administrative review procedures

Civil law aspects 
Stephan Müller, Rechtsanwalt, Oppenhoff & Partner, Munich      
PRESENTATION IN GERMAN

w Export control clauses
w General Terms and Conditions

Criminal law aspects 
Stephan Morweiser, Staatsanwalt, Federal State prosecution Agency, 
Karlsruhe      
PRESENTATION IN GERMAN

w Criminal sanctions and administrative sanctions
w The recent reform
w Personal criminal liability vs. corporate criminal liability
w Types of sanctions
w Attorney-client privilege
w Settlements

 

OCTOBER 29, 2013 

MORNING SESSION I:  9:00 - 10:30
BREAK & REFRESHMENTS:  10:30 - 10:45

MORNING SESSION II:  10:45 - 12:30
LUNCH:  12:30 - 13:30

AFTERNOON SESSION:  13:30 - 15:00

Program Format:  Participants receive training materials that contain annotated copies of the slides used by the instructors. Case studies are included. Questions are wel-
comed throughout the presentations. Instructors will be available before and after the presentations to discuss specific questions or issues. An Export Compliance Training 
Institute certificate is issued to each attendee upon completion of the seminar.   Dress code is business casual. A light breakfast, beverages, snacks and a lunch will be served 
each day. Special dietary requests can be accommodated; send your requests to jill@learnexportcompliance.com no later than 3 weeks before the seminar.



SEMINAR POLICIES 
 
Manual: Each attendee receives a  manual 
at the seminar.  The manual is licensed for 
use by the seminar attendee only. If you 
need other options or more copies, contact 
us to discuss.

Cancellations: A cancellation fee of €100,00 
will be charged if the cancellation is made 
up to 15 days prior to the seminar. No re-
funds will be provided  after this date, but a 
credit voucher can be issued for 80% of the 
paid tuition which can be used at any Ex-
port  Compliance    Training Institute seminar 
within a 12 month period.

HOTEL INFORMATION

Seminar held at: 
HILTON MUNICH PARK HOTEL  
Am Tucherpark 7, 80538  
Munich, Germany 
TEL: 49-89-38450 
 

Special room rate  
for seminar attendees:  
€199 / night single/double

 

 

The cost of accommodation is not  included in 
the seminar tuition.  

 
To book a room, please contact the hotel 
directly. Make your room reservations as early 
as possible to ensure room and rate avail-
ability. 

Seminar Training Manual Options:

 Printed manual INCLUDED with registration: NO CHARGE

 Add electronic e-Manual in searchable pdf format (optional): €100.00

 Total amount enclosed:

TUITION

Attendee’s First Name  _____________________________________  

Attendee’s Last Name ______________________________________

Job Title _________________________________________________

Name for Certificate       _________________________________________________________
Name for Name Badge  _________________________________________________________
Company/Organization  _________________________________________________________

Address  ____________________________________________________________________

City  ________________________________________________________________________

Province or State (if applicable)  ____________________________________________________

Country  _____________________________________________________________________

Postal Code or Zip _________________________  

Phone  __________________________________  Fax  _____________________________

Email  _______________________________________________________________________

Seminar confirmation and payment receipt will be sent to this email address.

How did you learn about this seminar? _____________________________________________

ATTENDEE INFORMATION

If  You Pay  
Before or On 
28 September, 2013

If  You Pay  
After 
28 September 2013

Please type or print clearly.SEMINAR REGISTRATION FORM
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MUNICH:  Export Controls & Embargoes Issues and Risk  28-29 OCTOBER, 2013 • HILTON MUNICH PARK HOTEL

TO BOOK A ROOM:
Contact the hotel  by telephone at 
0049 89 3845 2525 or v ia emai l  at  
reservat ions.munich@hil ton.com 
and refer to your booking with 
the keyword  
“EXPORT COMPLIANCE TRAINING” 

PAYMENTS BY CREDIT CARD:  

 American Express MasterCard Visa

Credit Card Number  __________________________________
Expiration Date  ______________________________________
Card Security Code  ___________
 American Express: 4-digit number on front of card.  
 MasterCard/Visa: 3-digit number on back of card.
Signature 
___________________________________________________

Card Holder Name 
___________________________________________________

Card Billing Address and Postal/Zip Code (If different from above)

___________________________________________________

___________________________________________________

OR BY CHECK:
Make check payable to:  
ECTI, Inc.

NOTE: Mail checks to our address 
below. 
Our Tax ID: 26-1638450

OR WIRE  
TRANSFER:
If you would like to pay  
by wire transfer, contact  
us for instructions.
jill@learnexportcompliance.com  
Tel: +1 540 433 3977   
Fax: +1 540 433 3978

Fax, email or mail this form to: 
Jill Kincaid, Manager    Fax: +1 540 433 3978
Export Compliance  Training Institute
2042 Pro Pointe Lane, Harrisonburg, VA 22801 USA
Email:  jill@learnexportcompliance.com 
 

  EXPORT 
COMPLIANCE 
 TRAINING INSTITUTE

www.LearnExportCompliance.com

 SEMINAR DISCOUNTS

 Sign up early for the seminars  
 by 28 SEPTEMBER 2013 
 and save €100.00 !

 We also give discounts for  
 multiple attendees from the  
 same company, and companies  
 participating in our Corporate  
 Partnership Program. Please  
   contact  
 Jill@learnexportcompliance.com  
 for details, prior to registration.  

®

é

US Commercial Export Controls & Embargoes €1195,00 €1295,00

 If you have a Promo Code, enter it here: 



For more DETAILS and ONLINE REGISTRATION visit: 
www.LearnExportCompliance.com/eu_controls

at the HILTON MUNICH PARK HOTEL 
28-29 OCTOBER, 2013

EXECUTIVE BRIEFING:
Export Controls and Embargoes  

Issues & Risk 
The Impact of German, EU and US Export Controls  

on European Companies

This seminar will be presented by the following professional instructors from the ECTI  
faculty.  ECTI staffs its seminars with instructors who are widely respected experts in the field  
of export compliance and have many years of experience in interpreting and applying the rules. 

INSTRUCTORS WITH EXPERIENCE 

S E M I N A R  I N S T R U C T O R S :

Corporate Partnership Program

Make our highly praised seminars the train-
ing of choice for all of your export compliance 
needs. We can offer volume discounts for your 
corporation across Europe and around the 
world.
  
Contact us for a plan customized to the way 
your company does business.

The instructors were professional 
and very knowledgeable, and were 
able to explain and illustrate com-
plicated export compliance nu-
ances to our group in a simple way.  
I have learned a lot during the two 
days and the whole experience was 
quite enlightening!  Many thanks 
for organizing such an informative 
and useful seminar.

Dina Guralnik, Pratt & Whitney
Montréal 2013 US Commercial Export Controls & 
Embargoes Seminar

“

JOHN R. BlaCk  is a Principal of BSG Con-
sulting and has been involved in US export and trade 
control matters since 1984. 
He advises US and foreign 
companies, law firms and 
governments on US export, 
and has earned a reputa-
tion as one of the leading 
experts in the field. From 
1984–88 he worked for the 
US Commerce Department, 
where he wrote the Export 
Administration Regulations (EAR) and interpreted it 
for government and industry. He uses his comprehen-
sive knowledge of the US rules that impact military and 
 commercial companies to help his clients stay in compli-
ance without missing legitimate business  opportunities. 
He has been a featured speaker at over 100 conferences 
around the world and has written numerous articles and 
several books on the subject.   Mr. Black is an accredited 
Export Compliance Professional (ECoP ® ) on both the 
EAR and the ITAR.

 

aXEl JUNSkI  is an attorney at law. Since 2012 
he has been employed in the Export Control Department 
of Fraunhofer-Gesellschaft. 
Fraunhofer Gesellschaft is 
Europe´s largest private re-
search institution, with more 
than 22,000 employees and 
research activities in many 
different areas -- from green 
energy to military projects. 
Prior to his involvement at 
Fraunhofer, Axel was an at-
torney for more than 6 years   
in private practice in Dubai and Abu Dhabi. During that 
time he specialized in advising German companies on 
their business activities in the region.

STEPHaN MüllER  is a partner at Oppenhoff 
& Partner. Before joining Oppenhoff & Partner in 2008, 
Mr. Müller was a partner at 
Linklaters LLP since 2001. 
He specializes in public law 
with Export Control forming 
a major part of his practice. 
Stephan advises national 
and international corpora-
tions on all national, EU 
and US law related compli-
ance and permitting issues, 
including representation 
before courts and in administrative proceedings. He lec-
tures on export control law at the University of Applied 
Sciences, Cologne. Mr. Müller speaks at national and 
international conferences and has published articles on 
many aspects of export controls.   The JUVE handbook 
on German  commercial law firms has identified him as 
a “leading name” in his field of expertise for many years 
now.

STEPHaN MORWEISER  studied law in 
Heidelberg. After completion of the mandatory prac-
tical training (Referenda-
riat) in 1992 he became a 
judge at the district court in 
Mannheim. At that time he 
was handling civil law suits. 
In 1994 he moved on to the 
State prosecution office in 
Mannheim where he spe-
cializied in the prosecution of 
business crimes. Since 2005 
he has been the State Prosecutor at the Federal 
Prosecutor´s Office (Bundesanwaltschaft) in Karlsruhe. 
In addition, he is a lecturer at the Customs Criminal In-
vestigation Office and is a licensed US customs broker. 

 S E M I NA R  S P O N S O R E D  B Y

 

Amber Road is the world’s leading provider of on-demand 
Global Trade Management (GTM) solutions. By helping 
organizations to comply with country-specific trade regula-
tions, as well as plan, execute and track global shipments, 

Amber Road enables goods to flow unimpeded across international borders in the most 
efficient, compliant and profitable way.  Our solutions automate import and export processes, 
provide order and shipment-level visibility, calculate duties, taxes and fees, administer prefer-
ential trade programs, ensure regulatory compliance and simplify the financing, sourcing and 
transporting of goods across international borders.

Since its inception, MK Data Services has built our reputation and 
gained acclaim as a company that provides exceptional customer 
service, top-notch solutions and the best business value in the 
industry. The regulatory environment is continuously changing and 

fines, penalties and sanctions are getting costlier and stiffer.  We offer a variety of services and 
solutions that will enable you to maintain compliance, accurately identify restricted parties 
before goods leave port, avoid fines, penalties and sanctions and maintain an audit trail of 
your screening activities to reduce risk. We have many easy-to-use solutions, that allow you to 
quickly and efficiently screen your prospects and clients against one of the most comprehen-
sive databases of restricted and denied parties in the industry. 

With more than a century’s worth of experience, Oppenhoff 
& Partner advises clients on all aspects of business law.  Since 
our beginnings in 1908 in Cologne, we have grown into one 
of Germany’s leading national and international business law 

firms thanks to the foresight and guidance of Dr. Walter Oppenhoff.  During the years between 
2001 and 2008, we strengthened our global position by joining with the British law firm Lin-
klaters, and on January 1, 2008 we created our current firm of 55 expert lawyers ready to serve 
you.

”

2042 Pro Pointe Lane, Harrisonburg, VA  22801   USA
+1 540 433 3977 (t)     +1 540 433 3978 (f)

www.LearnExportCompliance.com

How can I overcome the nightmare of classifying 
my products and technologies in multiple lists and 
multiple laws?
Why is data protection law a critical consideration 
when establishing an export compliance screening 
program?
Why should I train not only shipping and sales 
people, but also R&D, HR and other departments?
How should different departments in an organiza-
tion work together to achieve the best compliance 
scheme.
What do we do in case of a breach of law?

GET ANSWERS TO THESE QUESTIONS  
AND MORE!

w

w

w

w

w

SEMINAR DETAILS & REGISTRATION:  www.LearnExportCompliance.com/eu_controls

BSG Consulting is a global trade consulting firm that 
advises companies on how best to comply with export, 
import, transaction and activity regulations administered 
by the US Departments of Commerce, State and Treasury.
BSG’s consultants have extensive industry and govern-

ment experience.  Our wide range of services include providing day-to-day compliance 
consulting, conducting export compliance assessments, assisting companies with drafting and 
implementing export procedures. Our consultants also conduct public compliance seminars 
through the Export Compliance Training Institute.
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